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Ballet Idaho Debut: KC Driscoll, Boise Fundraiser with Flair

As KC Driscoll steps into the role of Manager
of Development at Ballet Idaho, she says
good timing is on her side.“Ballet Idaho has
generous donors and corporate sponsors
looking to help us extend our reach in the
community now.”  says Driscoll.

Forbes consistently ranks Boise as one of the
top U.S. cities for business and careers. 

A graduate of Boise State with a degree in
Communications, Driscoll began her career in
Boise at the Girl Scouts through AmeriCorps. 

She subsequently joined the Girls Scouts working for more than two years as a young professional
fundraiser for environmental stewardship programming and camps.  Her first job with the Girl Scouts
was a perfect fit, says Driscoll. “I came to Boise in love with the city and the outdoors, and this was
my chance to enhance it, and share it.” Working in close partnership with program
staff helped deepen her understanding of the role of development in supporting and promoting an
organization's mission. “It became very clear to me that fundraising was critical, and I loved the
community building aspect of reaching out,’’ says Driscoll.

As her fundraising prowess grew, Driscoll’s enthusiasm and impact became attractive to another
national non-profit, Trey McIntyre Project (TMP), headquartered in Boise. TMP recruited Driscoll to
coordinate fundraising as that innovative arts organization experienced a period of rapid growth. “I
witnessed a huge amount of growth there, which was really an enormous learning opportunity for me
as a professional,” says Driscoll.
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As TMP shifted away from dance late last year to focus exclusively on film, Driscoll was drawn to the
opportunity with Ballet Idaho because the potential seemed very real. “Too many lovers and potential
funders of dance in Boise simply haven’t been tapped yet,” says Driscoll. With a strategic sense of
what works to appeal to the uninitiated, Driscoll plans to draw back the curtain on the creative
process in dance to hook potential donors. “How does dance actually happen? That’s what we want
our supporters to see,” says Driscoll. “What is the choreographer’s process, how do the dancers
respond, how does it all come together. What’s on stage is a culmination, but we want to show our
supporters what it takes and how it happens. That intimacy with the process and the dancers tells
our story, and makes it clear that Ballet Idaho is a unique, important investment."

Generally speaking, you’re an expert!

I’m aware that I’m a very specific person. I’m
definitely me, as I’ve blogged before. I never
worry that people who’ve met me at a
professional gathering, might days later come
across my business card or receive an email
from me and find themselves wracking their
brains, trying to remember which one I was.
I’m okay with knowing my style makes me
memorable, whatever that means.

But I’m also surprisingly comfortable knowing
that as specific a person as I am, being a
generalist, professionally speaking, is an
enormous asset -- for all of us who work as
fundraising professionals.

Since my career began at The Carter Center
in Atlanta, helping Former U.S. President
Jimmy Carter and First Lady Rosalynn Carter
realize their global health initiatives, I’ve
enjoyed deeply rewarding engagements
across human services and iconic cultural
non-profits, including the Los Angeles County
Museum of Art (LACMA) and The Joffrey
Ballet.

At The Carter Center, for example, I became a quasi-expert in Onchocerciasis, commonly known as
River Blindness, to help raise tens of millions of dollars to eradicate that disease in the developing
world. In a subsequent post, many of the LACMA donors I worked with spoke the language of cutting
edge contemporary art, requiring that I develop a degree of fluency in collecting and interpreting the
latest in creative expression. From one type of non-profit service to another, and now, back again;
today I find myself working with the world-famous Doheny Eye Institute in Los Angeles to form a new
strategic partnership with UCLA.

I appreciate that the diversity of engagements I’ve had rely on my not-narrow background.



Last month, I was honored to accept an award from my alma mater, Washington University in Saint
Louis, for my service as a distinguished young alum. As I paused to prepare some remarks for the
evening, I reflected on how I got here, from there.

From the beginning, I knew my career in law would probably take a non-traditional path. I am grateful
that thanks to my legal studies, I know tax law and how it works so I can advise on complex gift
transactions. But I also draw on the too often under-celebrated law school fundamentals: the art of
negotiation and the deal, and the ideals that justice, equity and compassion should drive our civil
society. All apply in my line of work as philanthropic counsel to a broad range of institutions and
individuals.

A patrician relative once imparted: “What you need for success in life is a well-fitting tuxedo and
knowing how to play bridge.” We’re more sophisticated today in the fundraising arena, but a version
of that wisdom is still true. Agility across contexts and conversations makes you relevant as a
professional and valuable as a fundraiser.

In the end, if you can join the conversation in a meaningful way, you are able to influence outcomes,
either in a gallery, on a stage, or behind the scenes in a lab.

When talking to young fundraisers, I advise a broad scope of engagements and interests, a
professional approach that ideally mirrors a personal approach to knowing the world, and inserting
yourself in ways that matter.

2014 Speaking Engagements

Just a few notes from my calendar this year.  It’s
been my pleasure to present at the Napa Valley
Museum, The Cleveland Clinic, New York City Ballet
and several other venues where funders and
fundraisers meet to exchange ideas. This fall, I’ll be

in Chicago at the American Academy of Ophthalmology on October 20th.  Sure, speaking means
travel. Why fly? Even in the era of email and so many instant messages, some messages are best
delivered in the room, face to face, where intent and content are clearest, and connections are
strengthened.

New Office Address

If you've not updated your records yet, here is the new Philanthropic Counsel
address info!

1225 South Crescent Heights Boulevard
Los Angeles, California 90035




